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T he other week, I had the opportunity to 
visit the South Carolina 
Ports’ new Hugh 
Leatherman Terminal in 
North Charleston, which 
opened in March. It was 
an impressive sight – and 
an important one for 
South Carolina farmers.
The new 286-acre 
terminal is the country’s 
first new container 
terminal in more than a 
decade. It expands the 
capacity of the Port of 
Charleston: Phase One of 
the Leatherman Terminal 
adds about 700,000 
TEUs (that’s Twenty-
foot Equivalent Units, a 
measure of cargo capacity 
– It’s what you see being 
pulled on the highways 
around the state) of 
throughput capacity to the 
Port of Charleston. When 
fully built, the terminal 
will add 2.4 million TEUs 
of throughput capacity to 
the Port of Charleston, 
doubling the port’s 
existing capacity.
The Port of Charleston 
handled over two and a 
half million containers in 
the fiscal year that just 
ended, a 9.6% increase 
from fiscal year 2020 and 
the best year on record. 
Our state’s ports generate 
nearly $63.4 billion in 
annual economic activity.
Between the new terminal 
and the Charleston 
Harbor Deepening Project 
that is scheduled for 
completion next year, 
South Carolina is poised 
to become an even greater 
force in the import/
export scene. The two 
inland ports – in Greer 
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GROWFOOD CELEBRATES 10 YEARS 
OF FEEDING SC
B Y  S A M A N T H A  D A Y
and Dillion – are a key 
component as well.
Our ports are so important 
to agribusiness. In 2020, 
23.8% of exports through 
the Port of Charleston 
were forest products – the 
No. 1 export – and 13.4% 
of exports were foodstuff 
and ag materials. Together, 
agribusiness products 
make up more than 
one-third of all exports.
As for imports, 6.6.% of 
imports through the Port 
of Charleston were forest 
products and 4.9% of 
imports were foodstuff 
and basic ag materials.
Over the years, the 
Authority has introduced 
cotton fumigation and 
grain elevators to support 
the regulation of shipping 
ag products, ensuring 
shippers and consumers 
of quality products and 
shipping methods. They’re 
a great supporter of 
agribusiness in our state 
and across the country.
The use of refrigerated 
shipping containers, often 
called reefer containers, 
has allowed fresh food 
products to reach farther 
than ever before. Poultry 
exports have benefitted 
from the addition of the 
cold storage facilities near 
the port. Luckily, the 
new terminal supports 
a refrigerated container 
yard with new systems 
and technologies to keep 
things cool. I got a glimpse 
of that on my tour.
I appreciate all the work 
that our state, local and 
federal leaders have done 
to make this new terminal 
a reality.
GrowFood Carolina started as an experiment 
by the Coastal Conservation League’s Food and 
Agriculture program to push back against the 
conversion of rural land to urban uses. Small 
farms lacked the infrastructure that was available 
to large-scale and 
industrial farms, forcing 
them to accept offers 
from developers looking 
to purchase their land.
So, starting with a 
partnership of just five 
farmers and producers, 
GrowFood Carolina 
got their start in 2011 
with the objective of 
creating a stronger rural 
economy for South 
Carolina farmers. As a 
food hub, GrowFood 
provides small local 




of a business. They are 
still growing and now 
serve about 85 farms 
with about 5,000 acres 
of land throughout 
the state, according 
to General Manager 
Anthony Mirisciotta.
In 10 years, their gross 
sales have reached 
$10.5 million, with 80% 
of that going back to 
South Carolina’s small 
farmers.
Their warehouse is 
located just off I-26 in downtown Charleston. Their 
original target included wholesale customers – 
restaurants, Whole Foods, 
Harris Teeter, Earth Fare, 
and the like. GrowFood’s 
restaurant accounts are 
mainly in Charleston, but 
they make deliveries in 
Hilton Head, Bluffton, 
Columbia, Greenville, 
and Savannah. Before the 
pandemic, 75% of their sales 
were to these restaurant 
accounts that faced strict 
guidelines and shutdowns.
GrowFood Carolina needed 
to react quickly, thus their 
Soil to Sustenance food 
box program was born. The driving component 
of their business is giving back to farmers by 
controlling their supply and demand, and during 
the pandemic this was something they couldn’t do. 
Their food box program is open to consumers for 
a weekly socially distanced pickup 
of fresh produce from within 120 
miles of Charleston. They also 
accept donations to support their 
goal of delivering 100 boxes per 
week to people in need across the 
Lowcountry. Their quick adaption 
and determination kept their 
warehouse doors rolled up and the support for 
small farmers coming in during the pandemic.
Since restaurants have reopened, 50 to 60% 
of the original restaurant accounts have come 
back to GrowFood. However, the more upscale 
establishments haven’t been seeking the 
high-priced specialty items they previously were.
Exciting expansion and opportunities are on the 
horizon as well. GrowFood will be making a move 
from their current 4,000 square foot warehouse 
to 12,000 square foot warehouse just a few blocks 
away. This expansion will not just allow for more 
cold storage and space but will help expand their 
entire operation. Being the first food hub in the 
state, GrowFood Carolina has paved the way for six 
other food hubs to emerge, connecting more local 
foods to more local markets.
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The Market Bulletin is published on the first and third Thursday 
of each month by the SC Department of Agriculture, Wade 
Hampton Building, Columbia, SC 29201. Periodicals postage 
paid at Columbia, SC 29201.
Postmaster, send address changes to: 
SC Market Bulletin, PO Box 11280, Columbia, SC 29211
POLICIES FOR ADVERTISING
For full policies, visit: 
agriculture.sc.gov/market-bulletin/market-bulletin-policies
Only ads pertaining to the production of agricultural products 
and related items are published. Ads are accepted for South 
Carolina items, even if the seller lives out of state, provided 
the item is in state at the time the ad is published and at the 
time of sale.
Ads are published free of charge and in good faith. The Market 
Bulletin reserves the right to edit and verify ads but assumes 
no responsibility for their content.
Ads cannot be accepted from agents, dealers, or commercial 
businesses, including real estate. Sealed bids, legal notices, or 
consignment sales are not accepted.
SUBMITTING ADS
No matter the submission method, you must include the 
advertiser’s name, complete address with zip code and county, 
and phone number with area code with your submission. Do 
not use all capital letters.
• Email: Send ads to marketbulletin@scda.sc.gov. Put the 
words “Market Bulletin ad” in the subject line.
• Online: Go to agriculture.sc.gov/market-bulletin. Select 
“Submit Market Bulletin Ad” and complete the form. If you 
include your email address, you will receive an automated 
reminder for a renewal.
• Mail: SC Market Bulletin, PO Box 11280, Columbia, SC 
29211. You must use 8.5 × 11 inch paper.
• Fax: 803-734-0659
The deadline for submitting ads and notices is noon on 
Tuesday of the week before the publication date.
Market Bulletin Office
Monday – Friday • 8 am – 4:30 pm
803-734-2536 • marketbulletin@scda.sc.gov
agriculture.sc.gov/market-bulletin
SCDA State Farmers Markets
SC Market Bulletin Subscription & Renewal Form
Mail completed form with check or money order payable to the SC Department of Agriculture to: SC Market Bulletin, PO Box 11280, Columbia, SC 29211
To subscribe with a credit card online, visit agriculture.sc.gov, click on Market Bulletin, select Subscribe to the Market Bulletin, then follow the prompts.






 New  Renewal
 Paper: $15 / 1 year  Electronic: $10 / 1 year
*Active email address required
 Paper & Electronic: $20 / 1 year
*Active email address required
 This is a gift
Check # Renewal ID # N E X T  A D  D E A D L I N E
AU G U S T 24 •  12:00 pm
SOUTH CAROLINA
STATE FARMERS MARKET
3483 Charleston Highway 














Click on the State Farmers Markets 
button for more information about 
each location
S A L E S  &  A U C T I O N S
U P C O M I N G  E V E N T S
Claxton's Auction
August 21 & 28  •  11 am
Special Sale September 19   •  1 pm
Every Saturday. Equine, cows, sheep, goats, pigs, 
camelots, ratites, poultry, and small animals.














Sandy Oaks Pro Rodeo IPRA
August 27 & 28  •  8 – 10:30 pm
This is a full rodeo with bare back riding, saddle 
bronc, barrel racing, breakaway roping, team 
roping, tie down roping, bull dogging, Steer 
wrestling, and kids Boot Scramble. This is an IPRA 
rodeo. Gates open at 5:30 pm.
10 miles west of Edgefield on Hwy 23
Contact: Wesley and Sandy Quarles
803-637-5369  •  sandyoak@gmail.com
sandyoaksprorodeo.org
Saturday Farm Tours
August 21 & 28  •  10 am, 11:30 am, 1:30 pm
Our farm tours give you an up-close and personal 
view of life on Herd It Here Farm. Learn about the 
wonderful world of alpacas; feel their luxurious 
fiber and how it's used to produce fabulous 
products. Take a selfie with Gidget, our goofy alpaca 
ambassador, and learn directly from the farm owner 
how he takes care of their needs. Then experience 
our Silkie chickens, pygmy goats and fainting goats, 
and shop in our Country Store, full of alpaca fleece 
products and other local artisan items. Tours must 
be pre-booked and are available each Saturday at 
10 am, 11:30 am and 1:30 pm. Admission: Adult $10, 
Child (3-10) $5, Child (under 3) free.
Herd It Here Farm
541 Sullivans Ferry Road, Cottageville




Sunset Goat Yoga at Split Creek Farm
August 20  •  7 – 8 pm
Enjoy an hour of relaxing yoga with the adorable and 
friendly goats of Split Creek Farm. Half of all proceeds 
go directly back to the nonprofit Goats4Goodness. 
In addition, local photographer Paige Ramsey will be 
taking professional photos throughout our session, so 
you can be fully present and reminisce on the hilarity 
afterwards! $40/person.
Split Creek Farm
3806 Centerville Road, Anderson
andersonyogacenter@gmail.com
Register online at andersonyogacenter.com/schedule Landowner Resources Workshop
September 7  •  5:30 – 7:30 pm
Join the SC Association for Community Economic 
Development for their Landowner Resources 
Workshop where landowners can connect 
with USDA District Conservationists to learn 
about the EQIP/CSP application process and its 
implementation. Attendees will also learn about 
USDA-NRCS funding programs available to enhance 
their land, how to increase profitability, start an 
agricultural business, and conservation planning. 
Register and attend to receive a $10 Subway gift card!
Virtual Event
Contact: South Carolina Association for 
Community Economic Development (SCACED)
843-579-9855  •  bush@scaced.org
scaced.org
Grape Stomp Festival 2021
August 28  •  10 am – 6 pm
Food, drinks, vendors, grape stomping, new wine, 
new friends...c'mon! Our food and music line-up 
is poised to be the best of the best with Jonny 
Poppers, Cafe Roux, Braised in the South, A Boy 
and His Dogs, and Holy City Cupcakes. Our music 
guests are local faves Mike Martin & the Beautiful 
Mess and headlining - Well Charged. As always, 
we'll have our grape stomping competition and 
annual Lucille Ball look-a-like contest. $40 for 
entrance, a tasting, and t-shirt or $30 for entrance 
and shirt plus a $10 parking pass (one per car). 
If you want to stomp in a contest it's $20 per 
stomping pair (we can pair you, if needed).
Deep Water Vineyard
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A Q U A C U L T U R E
C A T T L E
BLUEGILL
50¢; Catfish, 75¢; Sterile 
Grass Carp, $12; F1 Tiger 






$12; Tilapia $95 or $195/100; 
BG/SC/RB, $55/100; LM 





R E M I N D E R  T O  A D V E R T I S E R S
Ads are due by noon (12 
pm) on the Tuesday after 
the latest published issue.
Any ads received 
after the deadline will 
be considered for a 
subsequent issue.
SHAD
for ponds, $1–$5; Bream, 
















Gelb Blk Hrfrd cross, 14–16 






reg Braunvieh bull, 5 Holstein 




REG BLK ANG BULL
5 y/o, paperwork from the 
















& Baldy steer, all 18 m/o, 
$1200 each; 3 y/o bull, 




(12) 7–9 M/O HEFRS
w/Ang or Gelb sires, all Blk 






Famoda C3 Journey, B-9/20/15, 





REG BLK HRFRD BULL
4 y/o, gentle, low BW, 
proven genetics, exc feet & 




3 Y/O RG ANG BULL






3 BLK ANG HEFRS
(2) 18+ m/o, $1000 each; 13 





RED POLL YRLG BULLS
& open hefrs, FB, sired by 
'17 NAILE Reserve Grand 





4 Y/O ZEBU COW





2 BLK ANG BULLS
B-12/2019, sire SAV Final 
Answer 0035, dam F1 Blk 





& hefrs, AI bred & sired by 






17 m/o, $1400; 9 m/o Blk Ang 





yrlgs & 2 y/o, exc b'lines, 





Blk & B/W Baldy, prime age 
3–6 y/o, all due in 60 day 





REG BLK ANG BULLS
proven genetics, 16–27 m/o, 
low BW, exc ft & muscle, 





REG BLK ANG BULLS
15–21 m/o, $1500–2300; 
hefrs, cow calf prs, $1500–





18 m/o reg blk, $1700; 15 






coming 2 y/o, ready for 





6 m/o, out of a blk cow & 









4–5 M/O ANG HEFRS





PB Limo cows & yrlg bulls, 




REG BLK ANG BULLS











15 M/O PB BULLS












$1750+; reg & comm open 





F A R M  L A B O R
NOTICES ARE ACCEPTED FOR AGRICULTURAL WORK ONLY AND NOT FOR HOUSEWORK, NURSING, OR COMPANIONSHIP NEEDS.
F A R M  L A N D
FARM L AND MUST BE OFFERED FOR SALE BY THE OWNER, NOT AN AGENT. TRACTS 
MUST BE AT LEAST 5 ACRES UNDER CULTIVATION, TIMBER, OR PASTURE. OUT-OF-
STATE OWNERS — NOT REAL ESTATE AGENTS — MAY NOW SUBMIT ADS FOR L AND IN 
SOUTH CAROLINA .
F R E S H  P R O D U C E
PRODUCE MUST BE RAW AND NON- PROCESSED. RAW MILK, BUT TER, AND CHEESE 
PRODUCTS MUST BE PERMIT TED BY THE SC DEPT. OF HEALTH AND ENVIRONMENTAL 



















underbrush mulching from 
timber land to pastures, 





on fish farm, general labor/
fish truck driver, to del fish 






spray weeds, treat fire ants, 






to incl bush hogging, 
discing, cut up & removal 






frt end ldr, dirt blade, bush 
hog, chain saw trees, also 





to rewire dashboard of a 
MF165D, new fuel sending 





tree work, tractor work, 






leather bridles, saddles, 
harnesses & accessories, 





build & repair ponds, demo, 












20 y/o planted pine, 





WANT 5+A FARM LAND
w/water & elect, Fairfield 





mostly wooded, w/wet 
branch, poss sm pond site, 











921A for lease, 515A on Little 
Pee Dee Rover, Lester Rd 





ORGANIC FARM FRESH 
EGGS












Jersey Cow, $9/gal; $6/½ 





$10/lb, shelled & cleaned, p/














ELDERBERRY & FIG TREES
$15; Grape vines, $10; 
Mulberry, Pomegranate, 




G A R D E N
ADS ARE NOT ACCEPTED 
FROM COMMERCIAL 
NURSERIES, WHICH HAVE 
ANNUAL SALES OF $5,000.
HOGS & PIGS
$50+; 5 bred sows, bred to 
Hampshire boar, $250 each 




H O G S S E E D
ADS MUST BE ACCOMPANIED BY A 
CURRENT SEED L AB TEST.
'21 OATS
clean, 64 lb bags, P-99.84%, 







cleaned, in 50 lb bags, 





If you’re having problems with the delivery 
of your Market Bulletin, contact the 
U.S. Postal Service at usps.com/help/
contact-us.htm or 1-800-275-8777
4M A R K E T  B U L L E T I N
G O A T S  /  L L A M A S  /  S H E E P P L A N T S  &  F L O W E R S
ADS ARE NOT ACCEPTED FROM COMMERCIAL NURSERIES, WHICH ARE DEFINED AS 
HAVING ANNUAL SALES OF $5,000.
HOOPER 24' GN TRL
flatbed w/4' dovetail, steel 
















w/Buhler 395 FEL, new rear 
tires/brakes/filters, comp set 










for parts, 4 complete gear 






cab, 4wd, frt end ldr, new 



















'15 KUBOTA MX4800F 
TRACTOR




JD 5210 W/FRT END LDR





F A R M  E Q U I P M E N T











3 SAVANNA CROSS BILLIES



















JD 4' BOX BLADE





'05 BEE STINGER 3H TRL




2 AC G TRACTORS
engines turn over, need tires, 










NH hayliner 266, shed kept, 















'01 STOLL CATTLE TRL
28' × 7', orig owner, rubber flr, 











'04 CHEV SILVERADO 1500
5.3L, ext cab w/bed cover, 4×4, 
$7000; pull type livestock 










dsl, $7500; 10'6" JD 285, 
$6500; JD 335 baler, $8500; 





$300; 2 btm plow, 4×8 trl 






GC, $2200; 2r 3ph cult, 
$400; 5'2''×10' Tandem axle 





& Howse 6' bush hog, old, 




ENROSSI 8 WHL V-RAKE
hyd fold, under shed, GC, 
$2800 cash; oak trl w/side, 






frt cults, new tires, battery, 
$3500; 10/12 disc harrow, 





'62 FORD 851 TRACTOR
dsl, recent eng overhaul, 











$22,000; JD 110 backhoe, 
$20,000; JD 730, $9500; JD 






single row seed plntr, on 
4 shank cult, 5 seed plates, 




2 MM AVERY TRACTORS
















w/narrow frt end, dsl, 












Wood-Mizer LT Super 40, 
accu sets, de-barker, dsl, seat, 










Louis Brothers mod 5LP, 






or plug, w/barrel, Mechanical 
Transplanter Co mod 1000, 




MORRA 7' DISK MWR
$3400; rake, $1300; 5' drum 





DR PTO WOOD CHIPPER
mod TPHTD-CHP, used little, 
$500; 1r cult, 5 shank, $75; 










TP 46 COV PLNTR
w/cult, GC, $550; G-AC 





25 TON LOWBOY TRL
40’L 109”W, single axle w/






6r corn, 18' grain, all shed 





5' AGMATE FINISH MWR




KMC 4R SUBSOILER PLNTR
w/JD 71 plntr units, $5000; 





$1275; 6' tiller, $1525; shed 
kept; Ford 851, $7500, many 




MF 135 W/PERKINS ENG
GRC, 3 new tires, needs rear 




271 NH SQ BALER











dbl row, $700; 5' Frontier 





JD 9650 STS COMBINE
w/930 F head separator, 






Vermeer WR20, $4000; Hay 















CASE IH 1020 30' HDR




JD RND 4×5 BALER










w/dual, well maint & records 
kept, will divide, $12,000; frt 




'92 TRAILET 2H GN TRL
TB size, side ramp, solid flr/




KMC 4R PNT INVERTER
$5000; JD 1720 8r plntr 38"r 
w/bed knockers, $12,000; 




HD 3 BTM PLOW









⅞ BOER ⅛ MILK GOATS
B-11/27-28/20, billies, $150 





rams, $150+; lrg rams, $225; 









































perennials, 14 var, w/

















Persimmon trees, Emerald 






$8; 1 gal Azaleas, 
Lorepedlum, Boxwoods, 
Gardenias, $5; Tea Olives, 











aka Liriope, hosta, $4 each; Iris, 





5M A R K E T  B U L L E T I N
H A Y  &  G R A I N
M I S C E L L A N E O U S
'04 KUBOTA BX2230D-60
mid mount mwr deck, w/
Kodiak 40" rotary, sunscreen 





4 new & 3 used rolls, 1320' 




AIR DRIED PINE LUMBER
2×4×16', $8; 2×6×12', $8; 
2×6×16', $11; 2×8×16', $14; 
















4 w/Choretime feed lines 
comp; 4 w/Zippy water 






by Meyer; & 1 Thompson 




AIR DRIED WHT PINE
1" thick boards, custom cut 





'21 SQ HQ CB





$6 each; net wrap rnd bales, 
$50 each; clean orchid grass 













EQ, tight bales, well estab 




'21 HQ SQ & RND CB
no litter used, in field, $7 & 
$50, increase at barn, McBee 





net wrap, shed stored on 















just cut Oats & Grass, no 










































4×5 HQ RND CB
limed/fert, sprayed for 




'21 4×5 RND CB
cow & horse, EQ, $40–60/











'21 4×5 RND FESCUE
lime, fert, sprayed for 











dairy qual, 3×4×8, 1600 lbs, 





$50; sq CB, $6; 4×5 
Crabgrass-Millet, $40; sq 










‘21 4×5 HQ FESCUE
net, shed kept on pallets, 












fert & limed, $50/HQ, $45/




'21 FESCUE MIXED GRASS










NEW CROP TIFTON 44





$6; '21 sq, $7; twine rnd bales, 




'21 4×5 RND CB










'21 4×5 RND HQ CB






'20/$15; '21/$25, estab hay 





4×5 rnd, shed kept, NR, 
















cut to var sizes, 4–10" dia, 
6–12' L, $6–12 each, depend 





w/head gate, sq tubing frame, 
side gates open for access to 









2 RND BALE FEEDERS
Diller mfg, both covered 
& holds 3 lrg bales, cattle/






5 frames, $160; 3 frames, 
$135; or '21 queen + 1 frame 




























1 Circle Y Western & 1 
Endurance, both VGC, $200 




4 WHL HAY WAGONS






10 ply, new, $850; 14.9-28 
w/rims, $650; 18.4×42" all 




275 GAL PORT TANK










brass sprinklers, 4500' pipe, 











leather/cloth, purple, $250; 




55 GAL FG DRUMS
metal & plastic, open tops, lids 
& rings, $15, $20, $25 each; 275 





6500-6700, $1000; JD 






hdwd pine, all types of 
thinning or clear cut, pay 





old, #3/$350; ex lrg farm 
bell, w/wheel, comp, $1200; 











good for produce/small 










AC-DC, Miller Bobcat 250D, 











for market, harvest & 
storage, mod 6425, open, 


























4 LRG FAT PINE LOGS
4'L for kindling, can cut 





for '66 Ford 2000, water 
pump kit, hoses, thermostat, 










18.4×30 & LN rims, fits 
6000 series JD tires, 20% 












(2) 12.4×38 tires & rims; (1) 12× 





del & spread on your land, 





Vintage #3 old cast iron, 





SAND CLAY & TOPSOIL
5 ton load, $55/sand clay; $80/
topsoil, del w/in 20 mi; rock 





$40/55 gal barrel, your 
barrel; '21 4×5 rnd fescue, 






shed kept, high moisture, $15; 




'21 HQ SQ CB
$6; rnd, $40 & $50; sq Rye 




‘21 FESCUE & RYEGRASS
in barn, $40; outside fescue, 




‘21 4×5 RND CB
net wrap, well fert, NR, 





'21 FESCUE & RYE GRASS





6M A R K E T  B U L L E T I N
EACH AD MUST LIST SPECIFIC ANIMALS.
W A N T  –  L I V E S T O C K
W A N T  –  M I S C E L L A N E O U S
W A N T  –  F A R M  E Q U I P M E N T
P O U L T R Y
R A B B I T S
ROOS & PULLETS
Sumatra, Ayam Cemani, rare 
Appenzeller Spitzhauben X, 




4 DRK CORNISH GAME 
HENS
& roos, 7 m/o, $35; Bantams, 






Easter Egger, Delaware, ISA 











& blk/wht does & bucks, 










& wht Plymouth Rock, 1st 




18 M/O GAME ROO










or cock, $200; Warhorse 











BOBWHITE & BUTTON 
QUAIL






good layers, heat tolerant, 
chicks sr, $6; pullets, $12; 










WHITE & SILVER KINGS










& 2 India Blue peahens, 
3 y/o, raised from chicks, 






















2 does, 1 buck, all B-4/20; 











solid/otter/tri, $25, partial 





CA & MINI LOP



















































ANY SIZE WASH POTS
syrup kettle, anvils, old lighting 










8 M/O DRY DAIRY COWS
no hefrs, must be vet checked, 
can buy up to 10 at a time, 










































CASE IH 685 OR 695
low hrs, GC, w/roll bar or 





for 3600 Ford tractor; Post 






peacocks, turkeys, guineas, 






















& old farm bell, any size; 




FIELDS OF LONG LEAF 
PINE STRAW





















mtng bracket & bolts for 





tin or plastic, 5 gal 










CALL FOR NOMINATIONS FOR CANDIDATES 
TO FILL A VACANCY ON THE SOUTH CAROLINA COTTON BOARD
Pursuant to the provisions of the “Agricultural Commodities Marketing Act” and the Marketing Order for 
South Carolina Cotton issued by the Agriculture Commission of South Carolina, NOTICE IS HEREBY 
GIVEN that the terms of office of the listed member of the South Carolina Cotton Board, expire on 
December 31, 2021, and, therefore, the listed vacancy shall occur at that time.
DISTRICT 1: Cleland Blain “Pete” Player III, Bishopville, SC
If you are interested in becoming a SC Cotton Board member, you will need to request a petition. This 
petition can be requested by calling (803) 734-9807, (803) 734-2217 or by emailing elloyd@scda.sc.gov . All 
petitions must be received by Friday, August 27, 2021. For a petition to be eligible/accepted, it must be signed 
2021 LEGAL NOTICE
by no less than five Cotton producers from the counties of the district seat you are petitioning for.
Terms of office are for 3 years. To qualify, a candidate must be a resident of South Carolina and be actively 
engaged in the production of Cotton within the State of South Carolina for a period of no less than one year. 
Additionally, during that one-year period, candidate will have derived a substantial portion of his income 
there from and shall continue to do so during their term of office. The Cotton Board holds approximately 4 
quarterly meetings per year to conduct their business. Reimbursement for mileage is paid for travel to and 
from meetings. In addition, a $35 per diem is paid per meeting attended.
District 1 includes the Counties of Clarendon, Darlington, Georgetown, Lee, Sumter, and Williamsburg.
FRANCES PRICE, Chair
The Agriculture Commission of South Carolina
PO Box 11280, Columbia, South Carolina 29211
7M A R K E T  B U L L E T I N
CLEMSON RESEARCH FINDS USING SOIL MOISTURE SENSORS 
CAN INCREASE FARMERS' NET INCOME
B Y  D E N I S E  A T T A W A Y ,  C L E M S O N  U N I V E R S I T Y
BLACKVILLE, S.C. – A Clemson University irrigation 
specialist has found using soil moisture sensors in 
fields can increase average net income by almost 20%.
Jose Payero, assistant professor and irrigation 
specialist housed at the Edisto Research and 
Education Center (REC), is conducting on-farm trials 
to show farmers how using soil moisture monitoring 
technology can help them irrigate more efficiently. 
Soil moisture sensors were installed in six fields with 
different soil types in Allendale, Barnwell, Hampton, 
Lexington and Orangeburg counties. Each field was 
planted with either cotton, peanut or soybean.
“Soil moisture sensors were installed in each 
sensor field, while no sensors were installed 
in the companion 
fields,” Payero said. 
“Based on agronomic 
and economic data 
collected, we found the 
increased net income 
ranged from $87.30/acre 
to $641.19/acre or 7.6% 
to 63.5%. The average 
increased net income 
for all the six farms was 
$202.28/acre or 19.42%.”
The sensor fields were 
irrigated using center 
pivot systems. Farmers 
followed their standard 
irrigation practices to 
irrigate companion fields.
The farmers were trained to irrigate the sensor fields 
based on the collected soil moisture data using a few 
simple guidelines. They also were guided through 
installing and using the app to monitor the soil 
moisture level on their cell phones.
The technology the researchers are using is called 
the Clemson Water Management System. It was 
developed by Payero and uses sensors to collect and 
transfer data over a wireless network.
During the trials, soil moisture sensors were installed 
at four depths – 6, 12, 18 and 24 inches. Hourly data 
were collected automatically through a custom-made 
Internet-of-things (IoT) system, transmitting data to a 
Cloud server using a cellular network.
Although these results are for just one year, Payero 
said they look very promising. He and his team will 
continue on-farm trials on six farms in 2021 and 
another six in 2022 to see if the results hold.
“This easy-to-use, affordable soil moisture monitoring 
system will help growers enhance water-use 
efficiency and increase profits while substantially 
reducing water and energy use, erosion and leaching 
of chemicals such as pesticides and soil nutrients,” 
Payero said. “It also 
will help growers apply 
water at optimum rates 
where needed.”
Joe Oswald is a fourth-
generation farmer at 
JCO Farms in Allendale 
County. His family 
farm is participating 
in the study. They 
grow corn, soybeans, 
cotton, peanuts, oats, 
rye and sorghum, as 
well as run 150 head of 
Angus cattle. Because 
this is a study, farmers 
and researchers are 
learning as the research 
progresses.
“This year we have been fortunate in that we 
haven’t had to run irrigation much on cotton 
soybeans and peanuts,” Oswald said. “Because corn 
requires more water, we had to water it earlier 
in the summer when conditions were dry. As for 
watering based on sensors we have in our soybeans, 
we have irrigated twice with that pivot on the test 
when the moisture gets to the threshold of -40 kPa. 
We did not irrigate the other half of the field which 
is our control because we would not have normally 
irrigated beans at that time. The sensor-side of 
the field has had 1 inch more of irrigation than the 
other half, so we have had an increase in water 
usage on the sensor-side.”
Oswald is learning how to adjust his system to 
adapt to crop irrigation requirements.
“We may need to raise the threshold on beans so 
that irrigation isn’t triggered as early,” he said. “The 
beans at that time were not in bloom yet and do not 
require as much water as they do once they start 
setting pods. That’s why we didn’t irrigate our side. 
I don’t know if that will result in a higher yield on 
the sensor-side but we will see after harvest. Over 
the past month we have not run much irrigation at 
all, we have been blessed with timely rains.”
Farmers who need more information or who would 
like to try using this technology can contact Payero 
at jpayero@clemson.edu.
The on-farm studies are part of a $500,000, 3-year 
project funded by the United States Department 
of Agriculture Natural Resources Conservation 
Service (USDA-NRCS) as an On-Farm Conservation 
Innovation Trial.
Payero is part of the Clemson Cooperative Extension 
Service Water Resources Program Team. This team 
consists of Extension specialists, associates and 
agents from around the state working together to 
address water quantity and water quality issues in 
South Carolina and beyond. The Water Resources 
Team conducts community outreach and education 
programs, public involvement opportunities and 
in-depth trainings and workshops for the citizens of 
South Carolina. The common goal of these services is 
to foster stewardship and sustainable management of 
water resources for current and future generations.
To contact a member of the Water Resources Program Team, go 
to clemson.edu/extension/water/team.html.
This work is funded by the USDA-NRCS, under agreement 
number NR203A750013G010. Any opinions, findings, and 
conclusions, or recommendations expressed in this material are 
those of the authors and do not necessarily reflect the views of 
the USDA-NRCS or Clemson University.
Allendale County farmer Joe Oswald and Clemson 
researcher Dana Bodiford Turner install watermark soil 
moisture sensors for on-farm trials to show farmers how 
using soil moisture monitoring technology can help them 
irrigate more efficiently. Photo by Clemson University
USDA INVESTS OVER $21.8M TO BUILD AGRICULTURAL CAPACITY AT 
HBCUS IN THE NATION’S LAND-GRANT UNIVERSITY SYSTEM
The U.S. Department of Agriculture announced 
an investment of over $21.8 million to 1890 
Land-grant Institutions to support research at 
Historically Black Colleges and Universities at our 
nation’s Land-grant University System.
“Our 1890 Land-grant universities are an integral 
part of our nation’s fabric,” said Agriculture 
Secretary Tom Vilsack. “As USDA continues to 
work tirelessly to advance equity and provide 
greater access to nutritious and safe food for all 
Americans, especially to historically disadvantaged 
groups, this investment will strengthen the ability 
of our Land-grant Institutions to deliver innovative 
solutions that address emerging agricultural 
challenges impacting diverse communities.”
USDA’s National Institute of Food and Agriculture 
(NIFA) awarded over $21.8 million to 1890 
Land-grant Institutions to support 58 projects at 
Historically Black Colleges and Universities in 
the nation’s Land-grant University System and 
organizations as part of its Capacity Building Grants 
program. This is designed to build capacity for 
teaching, research and extension activities at eligible 
institutions including curriculum design, materials 
development, faculty development, student 
recruitment and retention, and extension program 
development support. This research investment will 
strengthen the quality and diversity of our nation’s 
higher-education workforce, bolster our research 
and knowledge delivery systems, and equip 1890 
Institutions with resources needed to better address 
emerging challenges and create new opportunities.
Examples of the 58 funded projects include:
• South Carolina State University will identify 
and analyze factors that contribute to the success 
of small farm and agribusiness-related operations 
in South Carolina. The goal is to determine why 
some small farmers are successful and others are 
not, then use that data to develop an agricultural 
and entrepreneurial leadership model to grow and 
sustain small farms that can be replicated by others.
• Tuskegee University will examine the impact 
of region and race on heirs property and 
community well-being by assessing three regions 
in Alabama—the Black Belt, the Tennessee Valley, 
and the Wire Grass—to identify key focal points 
for Extension and outreach programming and 
policy engagement ($300,000).
• Kentucky State University will address training 
needs of small-scale, minority and socially 
disadvantaged farmers and producers to develop 
strategies for handling produce and developing 
value-added products that are compliant with 
federal regulations and standards ($249,583).
• Delaware State University in collaboration with 
the University of Maryland, Eastern Shore, will 
provide minority undergraduate students in food, 
agriculture, natural resources and human science 
disciplines with experiential learning to help 
develop leaders in the global food arena ($299,939).
• West Virginia State University will examine 
the effects of storm events on water quality, 
greenhouse gas emissions and microbiome 
processes in the Kanawha River watershed to build 
research capacity in environmental and freshwater 
sciences and biotechnology ($300,000).
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NEW PACKAGING COST-SHARE GRANT 
HELPS SMALL PRODUCERS
B Y  L A U R A K A T E  M C A L L I S T E R
Using funding from the USDA Specialty Crop Block 
Grant, the South Carolina Specialty Crop Growers 
Association is offering a new Packaging Cost Share 
Program.
Through this program, specialty crop growers 
can receive up to $1,800 in reimbursements for 
packaging costs. The USDA defines specialty 
crops as “fruits and vegetables, tree nuts, dried 
fruits, horticulture, and nursery crops (including 
floriculture).”
Packaging is essential to specialty crop farmers 
and can often be expensive. Buying packaging, 
especially sustainable packaging, is a topic that 
routinely comes up when we speak with growers. 
Many market outlets such as retail, farmers 
markets, and CSAs require specific packaging 
in order to deliver fresh, quality produce to 
consumers. This program is designed to help 
alleviate some of the financial burden that comes 
with farming and encourage growers to expand 
their market outlets.
Funding is very limited this first year and will be 
issued on a first come first serve basis until funds 
are depleted.
What is considered packaging? We recognize that 
growers use a variety of packaging options so this 
grant can be used towards the purchasing of items 
such as clamshells, labels, rubber bands, different 
sized bushel boxes, and other things a grower may 
need to get their products to consumers.
We hope with this new cost share program, South 
Carolina specialty crop growers can continue to be 
successful and are able to expand their reach in all 
market outlets.
To learn more, please contact the South Carolina Specialty Crop 
Growers Association at 803-734-2224 or landerson@scda.sc.gov.
A VISIT TO BIG SMILE PEACHES 
B Y  S A M A N T H A  D A Y
Big Smile Peaches, located in Johnston, South Carolina, 
harvests 40 different varieties of peaches on their 
4,000 acres of land. Peach season on ‘The Ridge’ 
runs from early May to the beginning of September 
– long enough for us all to get our peach fix.
This peach season they’re seeing the best coloring 
and largest fruit they’ve had in a decade. But like 
most industries, the pandemic has played a large 
and negative role in this peach season. The Big Smile 
folks said pallet shortages, truck shortages, and 
peach prices that are comparable to the ones in the 
1980s are affecting many South Carolina producers.
But even with the industry setbacks, about 90% 
of Big Smile’s crop travels to their customers in 
the Northeast or Midwest. The rest are primarily 
stocked in KJ’s Markets in the Southeast.
Did you know that fresh, tree-ripened peaches have 
an internal temperature of around 104 degrees? 
These peaches are then slowly run through a bath 
that brings their temperatures down to 40 degrees 
before they’re placed in cold storage.
Next year this fourth-generation farm will be 
celebrating their 90th year in business!
